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Established in 1744, Sotheby’s has been a
leading marketer of the world’s most valuable
objects for centuries. And since 1976, that
expertise has extended into real estate, where
Sotheby’s International Realty has sold many of
the world’s most extraordinary properties.
The same tools and techniques that we have
developed for selling trophy properties have
proven equally effective for selling important
new luxury development projects. Sotheby’s
International Realty Development Advisors
executes intelligent, innovative and strategic
sales and marketing programs that provide
luxury developers with privileged access to our
qualified global client base.
Sotheby’s International Realty Development
Advisors offers developers multiple advantages
that no other firm can: senior sales talent with
a proven track record in Manhattan, exclusive
access to market to clients of Sotheby’s auction
house and Sotheby’s International Realty and
unrivaled online exposure.
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Scope of
Services

Consulting

From pre-development consultation on unit mix and working with architects on
design selections to market research and re-positioning, we help developers
unlock value.

Strategy

We synthesize information from research, sales and marketing so that
developers can make informed decisions to maximize returns and sales
velocity.

Marketing

In addition to managing third-party branding and PR agencies, we collaborate with
our in-house marketing teams, global referral network and with Sotheby’s Auction
House to provide targeted exposure developers can’t find anywhere else.

Project Management
Decades of experience working with developers has taught us how to execute on
great ideas and provide sophisticated status reporting so that you know where we
are and where we’re going until the last unit is sold.

Kathy Kaye

The Novack Team

PRE S I DE N T, S OT HE BY’S I N T E R NAT I O NA L RE A LTY D E VE L O PM E N T A DVI S O RS

SYB ILLE N OVAC K, SEN I O R GLO BA L REA L ESTATE A DVI S O R , ASS O C I ATE BROKER
A LEXA N DER N OVAC K, ASS O C I ATE B RO K ER

Sotheby’s International Realty, Inc. named Kathy Kaye president of Sotheby’s
International Realty Development Advisors in 2017, responsible for leading its new
development sale and marketing efforts in New York City and providing project managing
services to luxury residential developers.
A leader in new development real estate for more than two decades, Kaye has managed
full life-cycle branding, marketing and sales for more than $5 billion in inventory.
Kaye previously was executive vice president of Brown Harris Stevens’ Development
Marketing division in New York where she grew and managed more than $1 billion in
inventory. She was also previously senior vice president at The Related Companies in
New York, one of the most prominent privately owned real estate firms in the US. During
her tenure, she was a key strategic force leading the sales teams for such high-profile
developments as Superior Ink, The Caledonia, The Brompton, The Veneto, One Carnegie
Hill and Astor Place. As a direct result of her sales and marketing efforts, the company
achieved record-breaking sales.
She has been designated a Certified Negotiation Expert and New York Residential
Specialist by the Real Estate Board of New York, where she serves as a member of its
New Development committee. She was selected to speak at the 2014 Real Estate Weekly
Women’s Forum along with other industry icons.

Comprised of Sybille and Alexander Novack, the Novack Team at Sotheby’s International
Realty® offers over 30 years of combined real estate experience in investment banking,
development, private equity, and luxury residential brokerage. The team offers a
multilingual platform including Mandarin, Spanish, and German, and a proven trackrecord representing a global client base that includes both primary homes buyers and
investors.
Alexander and Sybille specialize in New York luxury residential brokerage for new
developments, condominiums, cooperatives, and townhouses located in Manhattan’s
East Side, West Side, West Village, Greenwich Village, Chelsea, Tribeca, and Brooklyn
neighborhoods. Their broad knowledge of the market includes representative
transactions in properties such as 740 Park Avenue, The Time Warner Center, 426 West
Broadway, One Brooklyn Bridge Park, 50 Central Park West, 415 Greenwich Street, 912
Fifth Avenue, 77 Douglass Street, 45 East 80th Street, 641 Fifth Avenue, 250 Mercer
Street, 45 Christopher Street, and numerous prominent townhouses.
The Novack Team’s background in real estate investment and residential brokerage
provides clients a superior analytical view on value, and a comprehensive understanding
of the specific needs of premier cooperatives, condominiums, and new developments in
the various New York City markets.

Kaye is an active volunteer in her community, serving on the board of the City of
Hope’s East End Chapter/Jeanne Kaye League, named for her mother, and BookPALS
(Performing Artists for Literacy in Schools), where she utilizes her skills as a former
performing artist to promote literacy in New York public schools through the SAG-AFTRA
Foundation.
Kaye earned a bachelor’s degree in communications from the University of Miami in
Florida and a master’s degree in education from Bank Street College of Education in
New York.
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Active
Developments
THE WOOLWORTH

Alchemy Properties | From $7,250,000 - $110,000,000
212 FIFTH

Madison Equities | From $4,800,000 - $65,000,000
STELLA TOWER

JDS Development Group | $3,495,000 - $11,995,000
737 PARK AVENUE

Macklowe Properties | From $8,120,000 - $13,590,000
From left to right, top to bottom

Past
Successes
PUCK PENTHOUSES

Kushner Companies
150 EAST 72ND STREET

Macklowe Properties
MONTAGE BEVERLY HILLS

The Athens Group
FOUR SEASONS PRIVATE RESIDENCES JACKSON HOLE

Property Group Partners, formerly Louis Dreyfus Property Group
From left to right, top to bottom

“Sotheby’s International Realty
has launched a new-development
division aimed at planning,
marketing and selling condo
projects alongside developers.”

“We’ve seen a growing demand
from clients who want to use our
platform to target buyers
throughout the world.”

read the full article

read the full article

